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Homeowners Bewarel

You may be a target for abusive lenders
trying to sell you a loan you can’t afford.
If this happens, you may be unable to
make the high payments and lose your
home at a foreclosure sale or spend all of
your spare cash paying off a loan you
didn’t need or want.

SCAMS TO AVOID

Lenders use many scams to sell high-cost
loans. Any one of these practices should
tell you that something is wrong.

Loan Flipping: Alender refi-

nances a loan over and over again. These
lenders usually charge high points and
fees, which are included in the amount fi-
nanced —so you are paying interest on the
loan and on the fees. The lender may also
promise that you can refinance later if you
are unhappy with the loan or that your
monthly payment amount will go down
if you make timely payments. These state-
ments are usually false and just another
way to get more fees from you.

Unaffordable Loans: a

lender may sell you a loan you can't af-
ford. If you can’t pay, the lender can fore-
close—taking your home, stripping you

of the equity you have spent years build-
ing, and blaming you for the false infor-
mation on your application! You may also
be unable to make high monthly payments
because the lender charged you high fees.

Mortgage Brokers: most

abusive loans involve a broker. The
broker should be interested in help-
ing you, but the crooked ones are only
looking out for themselves. The loan
will always cost you more if thereis a
broker. Sometimes, the broker will
sell you a loan that costs much more
than is necessary and get a kickback
from the lender.

Hidden Loan Terms: the

lender includes a “balloon” payment
(sometimes as big as the amount you are
borrowing) that must be paid at the end
of the loan term. A balloon paymentis an
amount due after you are finished mak-
ing all of your monthly payments; most
people need to take out a new loan just to
pay off the balloon. The lender may also
include expensive prepayment penalties
which could prevent you from paying off
your loan early with a cheaper loan from
another lender. Another trick to get more
money from you is to sell you a loan with

an “adjustable rate” that only increases.
Your monthly payment will go up during
the term of the loan, but never down.

Door-to-Door and Home
Improvement Scams: A con-

tractor offers to do some work on your
home, saying he can also arrange the fi-
nancing for this work through a lender.
Once you agree, the contractor begins
work. The lender then appears with pa-
pers to sign. The lender may rush you into
signing the documents or the contractor
may threaten to stop working until the pa-
pers are signed. If you sign, you may re-
ceive a more expensive loan than you were
expecting—and the contractor may not be
interested in finishing the job, since he has
already been paid by the lender. Often,
the contractor’s work is poorly done and
not worth the price you paid.
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